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Cohen sets stage for 
theaterʼs comeback

Hotel investors have reservations 
as online bookings drive occupancy

By Linda O'Flanagan
Billionaire real estate de-

veloper and erstwhile movie 
producer Charles S. Cohen is 
set to restore another art house 
movie theatre.

Months after revitalizing 
and reopening the famed 
Quad Cinema in Greenwich 
Village, Cohen has purchased 
the Larchmont Playhouse in 
Westchester County.  

Now he plans to turn the 
iconic theater at 1975 Palmer 
Avenue into one of the fin-
est art house and repertory 
theaters in the northeast, fea-
turing classic, foreign and 
independent films.

“The audiences for in-
dependent and classic films 
are underserved here in New 
York and largely throughout 
the country due to the steady 
decline in the number of 
screens as well as the aging 
infrastructure of the theatres 
that serve serious cinema 
lovers,” said Cohen, president 
and CEO of Cohen Brothers 
Realty Corporation and a film 
buff who has produced such 
movies as Frozen River, star-
ring Melissa Leo.

“I’m hopeful that my ef-
forts to buy and upgrade 
movie houses of historical 

importance will have a posi-
tive impact in helping to begin 
to reverse that downward 
trend.”

Larchmont Playhouse 
closed last September after 
a run of over 80 years. Co-
hen came to its rescue and 
purchased the three-screen 
movie theatre from IP UTP 
Larchmont LLC. after poten-
tial deals with a number of 

local suitors failed. 
Like the Quad, which 

earned the distinction of be-
ing New York City’s first 
four-screen movie theatre 
when it debuted in 1972, 
Cohen plans bring the Larch-
mont back to its former glory.

CHARLES COHEN

By Christian Bautista
Independent hotels con-

tinue to gain ground against 
the Marriotts and Hiltons of 
the world. However, some 
investors remain on the side-
lines, skeptical of the way 
independent players attract 
guests to their properties. 

According to Hidrock 
Properties CEO Abe Hidary, 
his firm has stayed away from 
the independent hotel seg-
ment due to its dependency 
on Online Travel Agencies 
(OTA) such as Expedia and 
Travelocity. 

“The engine that brings 
reservations is made up of a 
few pieces. But mostly, it’s 
going to come from the In-
ternet. The Internet, you can 
break up into two, it’s going 
to come from the brand or it’s 
going to come from the OTAs. 
A lot of people are going to 
log on the OTAs to book their 
stay. The OTAs are very, very 
expensive,” he said during 
the B’nai B’rith Luncheon 
last week. 

Hidary said that OTAs 
charge up to 22 percent of the 
room rate. Since independent 
hotels tend to lack the online 
infrastructure of their bigger 
competitors, they have little 
leverage to negotiate with 
OTAs, thus hurting their value 

proposition for operators. 
“Hotels that don’t have the 

big reservation system are 
bringing in as much as 50 to 
60 of their guests through the 
OTAs. A Marriott or Hilton 
will bring 35 to 40 percent 

through their website and only 
rely on the OTAs for about 
10 or 15 percent. They can 
also negotiate a better rate. 
Whereas you pay 20 percent if 
you’re a boutique hotel to the 

Kramer Levin’s Real Estate, Land Use and Environmental groups hosted an evening of cocktails at 432 Park Avenue to 
celebrate the end of the summer. Kramer Levin’s attorneys represented 432 Park Avenue, the tallest residential tower 
in the western hemisphere, during the City’s approval process. Among the notable guests were Elizabeth Stribling, 
chairman of Stribling and Associates, Richard Kalikow, chairman and CEO of Gamma Real Estate, Leslie Himmel, co-
managing partner of Himmel + Meringoff, and Mary Ann Tighe, CBRE’s chief executive officer, New York Tri-State 
Region. The evening was capped off with a speech from Harry Macklowe, founder of Macklowe Properties, who was 
introduced by Jay Neveloff, chair of Kramer Levin’s Real Estate Group. Pictured l-r: Michael Sillerman (Kramer Levin), Jay 
Neveloff, Harry Macklowe, Elizabeth Striblin, Richard Kalikow.                                                  Photo by Steve Friedman

Pictured at the B'nai B'rith luncheon are Phyllis Weisberg, Montgomery McCracken Walker 
& Rhoads; Abraham Hidary; Harry Zlokower, Zlokower Company Public Relations.

By Christian Bautista
The Flatiron District is 

proving to be a safe haven 
from the city’s retail slow-
down. 

According to a report from 
the Flatiron Partnership, the 
retail availability for the 
neighborhood in September 
stood at 5.6 percent. 

The resistance of the 
neighborhood is mainly due 
to locally-owned businesses. 
According to the study, out 
of the 570 ground floor busi-
nesses operating in the area, 
63.9 percent are owned by 
local companies. “As this 
report clearly demonstrates, 
Flatiron is a dynamic neigh-
borhood with an irresistible 
mix of commercial and resi-

dential sectors,” said Jennifer 
Brown, the executive of the 
Flatiron/23rd Street Partner-
ship.

“Despite the challeng-
ing environment for brick-
and-mortar retail across the 
country and New York City, 
we are excited to report that 
the retail landscape in the 
Flatiron District continues 
to thrive, and a wide variety 
of innovative retailers are 
continuing to set up shop in 
the neighborhood.”

The Flatiron retail avail-
ability is lower than that of 
nearby areas. For instance, 
SoHo, which has taken the 
brunt of the retail slump with 
empty storefronts dotting the 
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TRANSACTIONS

Klein secures $18M for 
Jersey retail acquisition
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$2,850,000
Central Harlem
New York City

MULTI-FAMILY
PERMANENT MORTGAGE

$1,300,000
Brooklyn
New York

4-FAMILY
PERMANENT MORTGAGE

$2,250,000
South Street Seaport

New York City
OWNER-OCCUPIED

CONSTRUCTION FIRM
 PERMANENT MORTGAGE

$2,000,000
Bronx

New York
OWNER-OCCUPIED
CLOTHING IMPORT

& EXPORT
PERMANENT MORTGAGE

Meridian announced the 
following transactions:

-
ily property located on Rog-

The loan features an initial 

Morris Diamant and 
Jacob Rochlitz negotiated 

negotiated by Zev Feder.

loan features an initial rate of 

Avi Weinstock and Chaim 
Tessler negotiated this trans-

-
ly property located on Luquer 

loan features an initial rate of 

This transaction was negoti-
ated by Jacob Nefoussi. 

Michael Ry-
back and Judah Hammer 

-
tion was negotiated by Jay 
Schwerd and Nicoletta M. 
Pagnotta. 

Brick Capital Partners 
LLC announced the follow-
ing transactions:

-

interest only loan was closed 
-

-

The loan proceeds are to be 

Marc Hersh-
berg of Friedman-Roth Re-
alty Services LLC arranged 

Dansker Realty Capital 
LLC

-
tion loan to a professional real 

-

transaction was arranged by 
Lowell Dansker

Eastern Union Funding 
announced the following 
transactions:

a retail property on Manhat-

This transaction was arranged 
by Ira Zlotowitz and Meir 
Kessner.

of a 6-unit retail property on 
-

was arranged by Marc Tropp 
and David Merkin.

-
ranged by Nate Hyman and 
David Metzger.

-
ranged by Nate Hyman and 
David Metzger.

This transaction was arranged 
by Mendy Pfeifer and Motti 
Blau.

-

-
ranged by Chesky Gross.

-
ranged by Moti Amsel and 
Ira Zlotowitz.

arranged by Motti Blau and 
Mendy Pfeifer.

-

This transaction was arranged 
by Ira Zlotowitz.

GCP Capital Group LLC 

properties:

-

Paul Green-
baum,

-

Adam Brostovski,
-

-
-

-
Matthew 

Albano,
-

-
prised of four buildings with a 

Matthew 
Classi,

-

-

-

 Stephen Katz, Senior 

HKS Capital Partners 

loan for the refinance of a 

-
-

-

transaction was negotiated by 
John Harrington.

Houlihan-Parnes Real-
tors, LLC announced the 
following transactions:

Ed Graf arranged a 1st 

-

-

rate
Ed Graf arranged a 1st 

a one-story strip shopping 

-

Love Funding announced 

-
-
-

an 11-story building offering 

-

tor Tammy Tate secured 

-
-

-

-
nated and replaced by a new 

property will continue to be 

Marcus & Millichap Cap-
ital Corporation announced 
the following transactions:

was arranged by Andrew 
Dansker.

-
-
-

transaction was arranged by 
Andrew Dansker and Matt 
Michelson.

Select Commercial Fund-
ing LLC announced the fol-

negotiated by Stephen A. 
Sobin,

-

a retail strip shopping center 

-

space located on a one-acre 

a 6-tenant retail shopping 

-

-

-

-

-

loan allowed the owner 

-

West Belt Plaza

-

-

The property was originally constructed in two phases in 

-


